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Market Overview  
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Realtor ®  Insights:  

• More homes are being sold out of necessity rather than desire, with a growing 

number of sellers being older homeowners who require additional support 
throughout the moving process.  

• Many agents are reporting an increase in conversations with sellers who aren ’t 

necessarily in a rush but want to better understand the best time to sell this year. 
In guiding these discussions, agents are relying heavily on 2025 data, as the mar-
ket so far is tracking very similarly to last year.  

Local News:  

• Water is becoming a real market story here. Denver Water declared Stage 1 

drought conditions on March 25, and is seeking a 20 percent reduction in total 
use and imposed mandatory outdoor watering restrictions. This impacts land-
scaping, HOA common areas, operating costs and the broader cost - of- living 
conversation.  

• Denver Summit FC acquired land at Santa Fe Yards for a future stadium. The 

development will be Colorado ’s first stadium and entertainment district designed 
specifically for women ’s professional sports.  

• In March, Governor Polis signed the HOME Act, allowing schools, universities and 

nonprofits to build housing regardless of local zoning, boosting supply while also 
sparking debates over local control.  

• The Denver Broncos plan to buy the Burnham Yard site for approximately $46 

million —less than the state originally paid —as a key step toward building a new 
stadium and large mixed - use development in Denver.  

• A new Colorado bill (HB - 1308) would allow Front Range homeowners to split 

their lots and sell portions —such as an ADU or vacant land —with limited local 
government involvement. It builds on prior legislation that made it easier to add 
ADUs, now giving owners the option to sell those units separately or create 
space for new homes. The measure has passed the House and is part of a broad-
er effort to increase housing supply in urban areas.  

• Metro Denver continues to struggle with a huge surplus of office space, especial-

ly downtown, where the vacancy rate is approaching 40 percent and some 
buildings are selling for steep discounts.  

• State planners are studying up to five potential sites for a new “West Metro ” train 

station in Arvada that could connect to Colorado ’s proposed mountain rail line, 
with results expected after an eight - month evaluation.  

• A developer has pulled a controversial annexation request in Castle Pines for the 

Crowsnest project as the city continues to examine growth.  

• According to Census data, Denver - area residents are shifting from Denver and 

Arapahoe counties toward Weld, Douglas (Parker/Highlands Ranch) and Larimer 
counties, or leaving Colorado entirely. Together, Denver and Arapahoe counties 
lost almost 18,000 residents to domestic migration as people traded urban living 
for the suburbs.  

 
 

National News: . 

• A consistent national picture for early 2026: cautious buyer re - engagement and 

improving affordability, with expectations of steady —rather than explosive — 
growth in purchases through the year. Sales are ticking up seasonally but remain 
historically subdued, while prices are stable to modest.  

• Fannie Mae and Freddie Mac have introduced updates to condominium project 

standards and property insurance requirements for one -  to four - unit properties 
and project developments. These changes include stricter condo reserve expec-
tations, which may make some units harder to finance and could increase HOA 
dues, as well as adjustments intended to reduce costs, such as allowing ACV roof 
coverage for condo buildings while maintaining RCV for the rest of the property, 
along with revisions to deductibles and limited reviews.  

• The U.S. economy has remained remarkably resilient amid tariff shocks, the rapid 

rise of AI, sluggish job growth, reduced population gains tied to immigration 
policy, weak consumer sentiment and a prolonged government shutdown. Even 
against this backdrop, real GDP continues to grow at roughly two percent annu-
ally. However, new headwinds are emerging, including rising oil prices and infla-
tion, softening conditions in private equity and debt markets, and the increasing 
likelihood of delayed or absent rate cuts.  

• Fix - and - flip investors are struggling to find inventory as competition has in-

creased significantly.   

• In California, 11 individuals were arrested in connection with a title fraud scheme 

targeting elderly homeowners. They face charges including wire fraud, money 
laundering and aggravated identity theft.   

Mortgage News:  

• After dipping below six percent earlier in 2026, mortgage rates have reversed 

course, creating renewed affordability pressure just as the spring market gains 
momentum. While buyer activity had started to rebound during the earlier rate 
decline, rising borrowing costs are beginning to temper demand and reduce 
refinancing activity.  

• Looking ahead, forecasts remain cautiously optimistic. Many projections still call 

for rates to ease later in 2026, potentially falling back toward the high - five per-
cent range, though that outlook is highly dependent on inflation cooling and 
broader economic stability.  

Quick Stats:  

• In March, 63.14 percent of sellers offered a concession, down 0.6 percent from 

February but up 3.82 percent year - over - year. With ongoing geopolitical uncer-
tainty, concessions are likely to continue rising.   

• The average number of active listings in March (1985 – 2025) is 13,105. The record 

high was set in 2006 with 27,309 listings, while the record low occurred in 2021 
with just 1,921 listings.   

• Historically, active listings increase by an average of 11.32 percent from February 

to March. This year ’s smaller increase of 9.55 percent suggests slower growth in 
new listings.  

Market Highlights  
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Expert Opinion on the Denver Metro Residential Real Estate Market  

Amanda Snitker  

Chair of the DMAR Market 

Trends Committee and  

Denver Realtor ®  

If the Denver Metro real estate market has proven anything over the past few years, it is that the only reliable forecast is to ex-
pect the unexpected. March 2026 delivered that lesson once again —but this time, the surprise leaned positive. Just as rising 
mortgage rates threatened to stall the momentum building through February, buyers responded with conviction. March served 
as a reminder that in Denver, volatility and opportunity often arrive together. In a predictably unpredictable environment, t he 
buyers and sellers who showed up prepared were rewarded.  
 
Yet the backdrop remained complicated. Rates climbed back above six percent throughout the month, geopolitical uncertainty 
rattled financial markets, and new inventory increased by 19.94 percent from February; however, the fundamentals of the Den-
ver market remained intact as buyers absorbed the new inventory quickly —pending sales jumped 30.69 percent month - over -
month.  
 
The activity wasn't isolated to a single segment or price point —it was broad - based. Both detached and attached buyers moved 
with purpose, with detached pending sales up 30.03 percent and attached up 32.99 percent month - over - month. The close -
price - to- list price ratio ticked up to 99.13 percent, and well - priced homes in desirable locations saw multiple offers. Perhaps 
the most telling data point was days in the MLS, which dropped 50 percent month - over - month to just 16 days —a signal that 
buyers were not browsing, they were buying.  
 
Pricing reflected the renewed energy in the market. The median close price rose 2.61 percent month - over - month to $590,000, 
while the average close price increased 4.34 percent to $711,493. Active inventory ended the month at 9,846, up 9.55 percent 
from February but nearly flat year - over - year, just 0.84 percent above March 2025. Despite a prevailing narrative of elevated 
inventory, supply is not dramatically higher than a year ago. The real story is that demand softened over the past two years 
while inventory normalized, and March suggests those two forces may finally be moving back into alignment.  
 
While the attached market improved in March, the year - over - year picture remains sobering for condos and townhomes. 
Closed sales are down 8.48 percent from March 2025, and median days in the MLS have increased 42.86 percent year - over -
year. Rising HOA fees and insurance costs continue to weigh on buyer interest in this segment, making accurate pricing and 
seller concessions particularly important heading into spring.  
 
Year - to- date, 2026 continues to lag 2025. Closed sales are down 5.04 percent, the median close price is down 1.69 percent to 
$580,000, and the attached segment remains the softest spot, with year - to- date closings trailing last year by 13.02 percent. It is 
worth noting that the numbers reflect a slow January and February as much as they reflect March. The strong March activity 
has not yet moved the cumulative needle but if the momentum holds, the gap should begin to narrow as spring progresses.  
 
March's numbers carry a broader message for the Denver Metro market heading into spring. The buyers who showed up de-
spite rising rates and economic uncertainty didn't just create activity, they validated a market that has been quietly findin g i ts 
balance for three years. Inventory has normalized, pricing has reset and demand is returning. The cumulative data may not yet  
reflect it, but March felt like a turning point. The question heading into April and May is whether the market can sustain it . 
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March Data Year - to - Date | 2026 to 2022  
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Market Trends  
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Properties sold for $1 million or more  
In what is typically Colorado ’s snowiest month, Denver instead recorded its warmest March on record. The housing market ’s active inventory of listings 
followed suit,  reaching the highest level in more than a decade and signaling a clear shift in absorption rate. Despite that inc rease, demand remains strong 
in the $1 million+ segment, particularly at the lower end. Detached homes priced between $1 million and $1,499,999 have just 2.56 months of inventory. 
This range accounted for 301 closed transactions in March, representing nearly 11 percent of all closings across the Denver M etro area. That level of activity 
continues to reflect a competitive environment.  
  
As price points climb, we see more positive activity. In the $2 million+ segment, detached closings increased 62.75 percent m ont h- over - month. While this 
activity looks promising, inventory remains elevated at 5.64 months. Year - to- date, this segment continues to trail 2025 by 10.78  percent in total closed 
transactions, highlighting a more selective buyer pool at higher price points.  
 
Looking at the broader first - quarter performance, the $1 million+ market remains resilient. New listings increased 8.33 percent compared to Q1 2025, while 
closed transactions rose 1.37 percent. Compared to Q1 2024, closings are up significantly, by 36.02 percent. Total sales volu me is nearly flat year - over -
year, down just 0.62 percent, but up 10.74 percent compared to 2024. These figures suggest steady demand, even amid ongoing e con omic uncertainty, 
elevated mortgage rates and higher insurance costs.  
  
The most notable shift in 2026 is time on market. Properties are taking longer to sell, marking a continued, steady increase from the pace of the past sever-
al years. Year - to- date, homes in the $1 million+ segment are averaging 62 days in the MLS, with a median of 21 days. By comparis on, in 2022, the average 
was just 24 days, with a median of only four days.  
 
This change in absorption rate is noticeable to both buyers and sellers. Sellers entering today ’s market need to recalibrate expectations. Longer marketing 
times are becoming the norm, and without proper preparation, pricing and positioning, that extended timeline can quickly lead  to frustration. Buyers, sens-
ing this shift, may reflect their increased leverage in offers, seeking lower purchase prices and/or higher concessions.  
 
Properties sold between $750,000 and $999,999  
In the $750,000 to $999,999 price segment, the market is behaving a lot like a classic Colorado spring —80 degrees and sunny one day, snowing the next 
and just when you think you ’ve got it figured out, it shifts again.  
 
Of the 5,986 new listings in March, 954 landed in this price segment, making up 15.94 percent of all new inventory. Sellers c learly took advantage of the 
seasonal momentum, with new listings jumping 28.92 percent from February. Buyers responded right alongside them: pending sale s increased 28.82 per-
cent and closed transactions climbed 41.13 percent, confirming that the spring market is officially here.  
 
With this surge in activity, median days in MLS dropped 40.91 percent. But this is where the forecast starts to shift. Detach ed homes are moving at a faster 
pace, with median days in MLS falling from 23 to 13 days, a 43.48 percent decrease from February, signaling strong, decisive buy er demand. In contrast, 
attached homes experienced a dramatic increase from nine to 31 days in MLS, a 244.44 percent jump, highlighting a more select ive buyer pool within the 
same price point. For buyers targeting detached homes, well - priced properties are moving quickly, often before there ’s time to fully react. In some cases, 
listing agents have not communicated the presence of an offer, meaning homes can go under contract without notice. In a marke t that can shift this quick-
ly, timing and communication aren ’t just important —they ’re everything.  
 
While sales volume surged 40.32 percent from February, zooming out tells a more tempered story, with activity down 11.28 perc ent  year - over - year. At the 
same time, the close - price - to- list price ratio softened 98.87 percent year - to- date, the lowest in the past five years, signaling  increased negotiation and 
more price sensitivity among buyers.  
 
What we ’re seeing is a market that can feel like sunshine and snow within the same day. Strong activity, rising inventory and divergi ng trends between prop-
erty types reinforce the importance of strategy and timing. Success comes from staying adaptable, reading the trends and know ing  how to position each 
property for the conditions of the moment. Just like springtime in Colorado, it ’s smart to come prepared for anything, jacket included.  

Breakdown by Price Range  

Susan Thayer  

Member of the DMAR  

Market Trends Committee 

and Denver Realtor ®  

Christina Ray  

Member of the DMAR  

Market Trends Committee 

and Denver Realtor ®  
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Breakdown by Price Range  

Properties sold between $500,000 and $749,999  
It’s early in the year, but Denver Metro real estate in 2026 feels like flying through clear skies with sudden pockets of turbul enc e, 
steady until it ’s not, and always keeping both buyers and sellers alert. Fluctuating rates, economic uncertainty, affordability pres-
sures and global events are keeping everyone on their toes.  
 
What stood out last month in the $500,000 to $749,999 segment was market velocity . Month - over - month, median days in the 
MLS fell from 33 to just 13—a nearly three - week drop —and the market is moving about twenty percent faster than this time in 
2025. That ’s impressive, especially moving through challenging conditions.  
 
Reviewing the dashboard on year - to- date sales volume, this market segment is trending smoothly, modestly below recent years: 
down about eight percent from 2025 and roughly 11 percent versus 2023 and 2024, reflecting persistent pressure from rates and  
affordability. The large, 30 percent gap versus 2022 is a stark reminder of just how exceptional that peak year was —and how im-
portant stability is to the housing market.  
 
Checking the fuel tank, 1,246 single - family homes sold in March, with 2,315 still active at month ’s end, giving buyers 1.86 months 
of inventory to work with. Although a smaller slice of the market, attached homes are moving slowly. Only 164 attached homes in 
this segment closed in March, while 684 remain parked on the tarmac, pushing inventory in this subset to 4.17 months. If at-
tached home inventory continues to rise over the summer, expect significant price softening to affect this segment by year ’s end.  
 
With the greater Denver Metro median closing price now at $590,000, the $500,000 to $749,999 market segment in many ways 
represents our cruising altitude, where most buyer activity and market movement is happening. And March ’s report sends a clear 
signal for sellers: accurate pricing is more critical than ever.  
 
Today ’s buyers have short attention spans and monitor their micro - market like hawks, often knowing a home ’s value before they 
ever step inside, or deciding not to tour at all. Trying to price a home aggressively to “test the market ” is like attempting takeoff 
without clearing the runway. Sellers gain little, risk a lot —losing both buyer interest and negotiating power —and endure carrying 
costs longer than necessary.   
 
Accurate pricing is especially critical for anyone who bought at the 2022 market peak, paying over list price, and right befo re rates 
surged. Sellers in that unique situation must approach pricing with pinpoint precision in 2026, or remain grounded, waiting f or 
the market to realign before they take off at all.  

Michelle Schwinghammer  

Member of the DMAR  

Market Trends Committee 

and Denver Realtor ®  
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Properties Sold for $1 Million or More  
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Properties Sold for $1 Million or More  
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Properties Sold Between $750,000 and $999,999  
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Properties Sold Between $750,000 and $999,999  
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Properties Sold Between $500,000 and $749,999  
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Properties Sold Between $500,000 and $749,999  
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Spotlight on Mortgages  

Chris Flanders  

Member of the DMAR Market 

Trends Committee and  

Senior Mortgage Banker with 

Commerce Bank  

Market implications of the Iran conflict  
In early March, tensions intensified following airstrikes in Iran. The action marks a significant escalation 
after weeks of military buildup and rising friction surrounding Iran ’s nuclear program. This development 
adds a new layer of uncertainty to an already fragile geopolitical environment and represents a mean-
ingful shift in the risk backdrop investors are evaluating.  
 
Uncertainty in global energy markets  
Iran ’s position within global energy logistics heightens the significance of this event. The country ’s influ-
ence over the Strait of Hormuz, a critical corridor through which roughly 20 percent of the world ’s oil 
and gas supply is transported, has been closed to cargo ships for the past few weeks. Approximately 90 
percent of the oil passing through this channel is destined for Asian markets. Crude prices have pushed 
above $100 per barrel as supply bottlenecks continue due to the conflict.  
 
Higher energy prices are contributing to inflation concerns. Although energy represents about seven 
percent of the U.S. consumer price basket, the impact is higher for lower - income households, where 
fuel and utilities command a larger share of monthly expenditures. Increased energy costs could weigh 
on discretionary spending and slow progress on inflation.  
 
Fewer interest rate cuts, fundamentals remain strong  
The inflationary pressures have also influenced monetary policy expectations. Prior to the escalation, 
market consensus called for two Federal Reserve interest rate cuts in 2026. Markets now anticipate only 
one cut as policymakers evaluate the potential inflationary impact of sustained higher oil prices.  
 
As we enter home shopping season, it ’s good to remember these factors and how they impact what 
home buyers can afford. There ’s a lot of uncertainty surrounding the conflict in Iran and the overall im-
pact on oil prices. We continue to monitor the situation to help guide our customers and valued associ-
ates, such as DMAR, through this market shift.  
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Spotlight on the Denver Metro Rental Market  

• The rental market showed mixed results in March, with single - family median rents declining and multi - family rents tick-
ing up slightly. Available inventory increased for both single - family and multi - family rentals.  

• Single - family median rent was $2,700 in March, down from $2,750 in February and four percent lower than the same 
period last year. Median days on market in March was 17 days, down from 24 in February. Available single - family rental 
listings increased for the first time since mid - 2025.  

• Multi- family median rent was $1,545 in March, up $2 from February and three percent higher than March 2025. Median 
days on market rose to  28 days, up from 23 in February. Available multi - family listings also increased slightly month - over
- month.  

Data and Insights Provided by:  
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11- COUNTY MAP  
This report, according to recent data provided by the Denver Metro Association of Realtors® Market Trends Committee, showcase s the 

market transactions encompassing the 11 counties of the Denver Metro Area (Adams, Arapahoe, Boulder, Broomfield, Clear Creek,  De n-

ver, Douglas, Elbert, Gilpin, Jefferson and Park).  
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Active Listings: The number of properties available for sale at the 
end of a reported period. The availability of homes for sale has a 
big impact on supply and demand dynamics and home prices.    

Attached Home: A structure that shares a common wall or walls 
with another unit. Examples include townhomes, condominiums, 
row houses, apartment buildings and high - rise residential towers.  

Average Close Price: A sum of all home sales prices divided by 
the total number of sales. Not considered the most accurate 
gauge since data from the high - end can easily skew the results.  

Closed  Listings: A measure of home sales that sold and closed 
during the reported period.  

Detached Home (also called a single - family home): A single -
family home that sits on its own lot and does not share any walls 
with another home or building. Basically, this is another term for 
your traditional stand - alone house or single - family home.  

Median Close Price: A measure of home values in a market area 
where 50 percent of activity was higher and 50 percent was lower 
than this price point. This method is preferred because it's more 
insulated from outlying activity occurring at either tail end of the 
market.  

Months of Inventory (MOI): A measure of how balanced the 
market is between buyers and sellers. It is expressed as the num-
ber of months it would hypothetically take to sell through all the 
available homes for sale currently, given current levels of home 
sales. A balanced market ranges from four to six months of sup-
ply. A buyer ’s market has a higher number and a seller ’s market 
has a lower number.     

New Listings: The number of properties which became available 

during the reported period.  

Pending: The number of listings that were changed status from 
“active ” to “pending ” at the end of the reported period. Pending 
listings are counted at the end of the reported period. Each listing 
can only be counted one time. If a listing goes to pending, out of 
pending, then back to pending all in one reported period, the list-
ing would only be counted once. This is the most real - time 
measure possible for homebuyer activity, as it measures signed 
contracts on sales rather than the actual closed sale. As such, it is 
called a “leading indicator ” of buyer demand.  

REcolorado: Colorado's largest Multiple Listing Service (MLS) and 
the source data for the DMAR Market Trends Report.  

RentalBeast: Rental Beast is the National Association of Real-
tors® ’ exclusive recommended software provider in the rental 
space. With a cutting - edge platform designed to empower real 
estate professionals, and the nation's most comprehensive data-
base of more than 10 million rental properties, Rental Beast pro-
vides Realtors® with rental - centric tools simplifying every aspect 
of the rental process and is the source of rental data for the 
DMAR Market Trends Report.  

Residential: Represents the overall housing market, which in-
cludes activity of detached single - family homes as well as at-
tached homes.  

 

 

Click Here for Full Glossary >>   

Glossary  

https://www.dmarealtors.com/glossary
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MARKET TRENDS COMMITTEE  

The DMAR Market Trends Committee, part of the Denver Metro 
Association of Realtors®, The Voice of Real Estate® in the Den-
ver Metro Area, provides timely, consistent and relevant monthly 
summaries of valuable local real estate market statistical data for 
both its members and the general public. Statistics from the 
“Denver Metro Real Estate Market Trends Report ” provide data for 
the following counties: Adams, Arapahoe, Boulder, Broomfield, 
Clear Creek, Denver, Douglas, Elbert, Gilpin, Jefferson and Park.  

DMAR ’s Market Trends Committee Members:  
• Andrew Abrams  
• Brad Colburn  
• Greg Cox  
• Steve Danyliw  
• Nick DiPasquale  
• Chris Flanders  
• Heather O ’Leary  
• Christina Ray  
• Michelle Schwinghammer  
• Amanda Snitker  
• Susan Thayer  

Contact: 303 - 756 - 0553 | communications@dmarealtors.com  

Media Contact: 817- 395 - 3491 | lindsey@decibelblue.com | Lind-
sey Hall, Decibel Blue Creative Marketing & PR on behalf of the 
Denver Metro Association of Realtors®.  

To stay up to date with relevant real estate news and statistics, 
please visit dmarealtors.com, and follow DMAR on social media.  

 

Data Source: REcolorado, the state ’s largest network of real es-

tate professionals, serves as the primary source of MLS data for 

the Market Trends Committee. REcolorado.com provides the 

most accurate and up - to- date property information for Real-

tors®, real estate professionals and consumers. Rental data is 

provided by RentalBeast, the nation's most comprehensive data-

base of more than 10 million rental properties.  

DISCLAIMER  

All data presented in this report was provided by REcolorado. The 

data was pulled at 8:00 AM (mountain time) on the first business 

day of the month for the preceding month(s).  

USAGE POLICY: © Copyright  

DMAR Realtor® and Industry Partner members are encouraged 

to share this report in any form or by any means of redistribution 

including: electronic, mechanical, photocopying or otherwise; 

without the prior written permission of the publisher. However, 

all DMAR logos, watermarks, sourcing and copyright information 

shall not be removed or edited in any way.  

 

DENVER METRO ASSOCIATION OF REALTORS®  

The Denver Metro Association of Realtors®, The Voice of Real 

Estate® in the Denver Metro Area, is a membership - based or-

ganization comprised of over 6,000 real estate professionals in 

the Denver Metropolitan area. The Association offers continuing 

education, advocacy for the real estate community and is a re-

source for industry news and market statistics. For more infor-

mation, visit dmarealtors.com or call 303 - 756 - 0553.  

About  

mailto:communications@dmarealtors.com
http://www.dmarealtors.com
http://www.recolorado.com/
http://www.dmarealtors.com

